ORANGE COUNTY

Inherited Jewelry
Selling Checklist

A simple, printable guide for families, heirs, executors, trustees, and people helping a parent or
relative.

Use this checklist before scheduling a private appointment.

It will help you protect family keepsakes, organize the available collection, gather useful
documents, and prepare clear questions for a jewelry buyer.

Prepared by Estate Jewelry Exchange USA

172 N Tustin St #301, Orange, CA 92867
Call or text: 714-388-6471
www.estatejewelryexchangeusa.com

Private appointments are scheduled in advance. Office and qualifying on-site estate appointments may be available.
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How to Use This Checklist

Inherited jewelry can be personal, confusing, and easy to rush through when a family is also handling a
home, estate paperwork, moving plans, or the loss of someone important. This guide is designed to slow the
process down and make the next steps easier. You do not need to identify every piece, create a formal
inventory, or decide what everything is worth before speaking with a buyer.

The goal is simple: confirm who may make decisions, protect the pieces the family wants to keep, gather the
jewelry that is truly available for sale, and prepare for a private buying appointment. Work through the guide
in order, skip anything that does not apply, and use the printable worksheets near the end.

Important starting point

Do not include disputed jewelry, unclear property, or pieces promised to a relative until the appropriate
people have reached an agreement. Questions about probate, trust authority, taxes, or ownership should
be directed to a qualified attorney, trustee, accountant, or other professional.

Quick-Start Checklist

[ ] Confirm who is authorized to make decisions about the jewelry.

[ 1 Gather jewelry from the home and move it to one secure location.

[ 1 Separate definite family keepsakes before discussing a sale.

[ 1 Set aside pieces that are disputed, promised, or still undecided.

[ 1 Keep matching earrings, sets, watch links, boxes, and paperwork together.

[ 1 Do not discard unsigned, damaged, tangled, or mismatched pieces too quickly.

[ 1 Choose whether an office appointment or an on-site estate appointment is more practical.
[ 1 Write down the questions you want to ask before accepting an offer.

[ 1 Bring only jewelry the authorized seller is comfortable considering for sale.

Step 1: Confirm Authority Before You Sell

Before organizing the collection for sale, identify the person who has the right to make decisions. In a simple
situation, the jewelry may already belong to one person. In an estate, authority may belong to an executor,
trustee, personal representative, surviving spouse, or another person named in legal documents.

A buyer can review jewelry presented by an authorized seller, but a buyer should not be expected to decide
who owns the property or resolve a disagreement among relatives. Clear authority protects the family and
helps the appointment stay focused.

[ 1! know who currently owns the jewelry or who is authorized to handle it.

[ 1! have checked the will, trust, estate instructions, or family agreement when applicable.
[ 1! have separated any jewelry that is involved in a disagreement.

[ 1! have confirmed whether another heir or family member must approve the sale.

[ 11 will bring authorization documents when the estate situation calls for them.
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Step 2: Gather the Collection Safely

Inherited jewelry is often spread through several rooms and containers. A ring may be inside a small box in a
dresser. Watches may be in a nightstand. Costume jewelry may be in a closet, purse, sewing box, or storage
bin. Paperwork may be kept in an entirely different location.

Move the collection to a secure, well-lit area where pieces will not become mixed with household clutter.
Work over a table or tray rather than a bed, sofa, or floor. Keep pets, children, open trash containers, and
active packing boxes away from the work area.

Places families often overlook

Jewelry boxes, ring boxes, travel cases, and small pouches

Dresser drawers, nightstands, bathroom cabinets, and closet shelves
Safes, locked boxes, envelopes, and document folders

Purses, luggage, coat pockets, sewing containers, and desk drawers
Original watch boxes, repair envelopes, and store packaging

Boxes marked for donation, estate sale, or household cleanout

Keep the full group together at first

Do not divide everything by appearance too early. A matching earring, bracelet section, watch link,
original box, or handwritten note may be found in another container later.

Step 3: Separate Keepsakes Before Sale Items

The most important decision is not which piece may have the highest resale value. It is which pieces the
family does not want to lose. A modest brooch may be strongly connected to a grandparent. A watch may
appear in decades of family photographs. A ring or pendant may have been promised to a child or
grandchild.

Create three clearly marked groups. This prevents sentimental or disputed jewelry from being included by
accident and allows the selling appointment to focus only on the available collection.

Group What belongs here

Jewelry the family has definitely decided to retain or
KEEP . .

give to a named relative.

Jewelry the authorized seller is prepared to present
SELL .

for a possible purchase offer.
UNDECIDED Ple_zces that require more discussion, research, legal

guidance, or family agreement.

Step 4: Preserve Useful Context

Original information can help a buyer understand the collection. Keep boxes, tags, watch links, receipts,
certificates, repair envelopes, store labels, and handwritten family notes with the related pieces when
possible. These materials are helpful, but missing paperwork does not automatically prevent inherited jewelry
from being considered.

Do not assume that a piece belongs to a particular box simply because it was stored there. Families often
reuse jewelry boxes. Place loose paperwork beside the collection until you can confirm what it relates to.
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[ ] Original jewelry or watch boxes

[ 1 Extra watch links, bands, clasps, and matching components
[ 1 Receipts, certificates, repair records, and old appraisals

[ ] Store tags, designer packaging, and country-of-origin labels

[ 1 Family notes or photographs that identify the owner or occasion

Step 5: Make a Simple Working Inventory

A formal appraisal is not required before a private buying appointment. A simple working inventory can still be
useful when several family members are involved or the collection is large. The inventory should help you
control the items, not declare what they are worth.

Use neutral descriptions when you are uncertain. Write “older silver-colored bracelet marked 925" rather than
making a technical claim you cannot confirm. Write “red stone or glass brooch” rather than identifying a
gemstone without testing.

Suggested inventory fields

e Item number or group number

Simple description

Where the item was found

Known family history or original owner
Matching pieces, box, or paperwork
Keep, sell, or undecided status
Questions to ask during the appointment

Step 6: Do Not Dismiss Difficult-Looking Pieces

Inherited collections often include single earrings, broken chains, worn watches, loose components,
incomplete sets, tangled necklaces, unsigned jewelry, and pieces that no longer match current fashion. Do
not discard them automatically. Some may belong with a matching piece found elsewhere, while others may
still have buyer interest because of maker, design, age, material, or collector demand.

Keep detached stones, clasps, earring backs, watch parts, and small components in labeled bags or
containers. Do not mix them loosely with household debris or donation items.

[ 1 Single earrings and unmatched pieces

[ 1 Older watches that are not currently running

[ 1 Unsigned brooches, necklaces, bracelets, and earrings
[ 1 Damaged or incomplete jewelry

[ ] Loose components that may belong to a larger set

[ 1 Original boxes even when the jewelry is missing

Step 7: Choose the Right Appointment Setting

Estate Jewelry Exchange USA schedules private office appointments in Orange, California. The office option
may work well for individual pieces, jewelry boxes, older watches, and manageable collections that can be
transported securely.

An on-site estate appointment may be considered when a collection is larger, travel is difficult, or the jewelry
needs to remain at the property. On-site availability depends on the location, collection, and circumstances.
Every appointment must be arranged in advance; the business does not operate as a casual walk-in store.
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Option Often works well for Planning note

Private office appointment Individual pieces, jewelry boxes, Bring only the available selling
watches, and manageable group and related documents.
collections

Possible on-site estate Larger collections, difficult travel, | Discuss the location and

appointment or jewelry that must remain at the | collection before an appointment
property is confirmed.

Step 8: Prepare Questions Before the Appointment

A good appointment should give you enough information to make a comfortable decision. Write your
guestions in advance so they are not forgotten. The seller remains free to accept or decline an offer.

[ 1 Are you interested in individual pieces, the full collection, or both?

[ 1 Which parts of the collection do not fit your current buying interests?

[ 1!s the offer for selected items or for the collection as a group?

[ 1 Does the offer apply today, and is it based on current market conditions?

[ 1 How will payment be handled when an offer is accepted?

[ 1 May | remove a piece from the selling group before making a final decision?
[ 1 Should any item be referred to another type of specialist?

[ 1 What documentation will | receive for the transaction?

Old appraisal values are not the same as resale offers

An old appraisal may have been written for insurance replacement, estate reporting, or another purpose.
A direct purchase offer reflects the actual item, condition, current demand, and the buyer’s resale market
at the time of review.

Common Mistakes to Avoid

Most problems happen because the family is moving too quickly, not because anyone has bad intentions. A
home may need to be emptied, relatives may live in different states, or an estate-sale date may already be
scheduled. A short pause can prevent the jewelry from being mixed with donations, household lots, or
packing materials.

Do not let urgency replace authority

A deadline for clearing a home does not change who owns the jewelry or who may approve a sale. Keep the
collection secure until the authorized person is available. When the owner or estate representative is
uncertain, obtain appropriate professional guidance before moving forward.

Do not treat every piece as financially equal

Families sometimes try to divide jewelry by counting pieces. Ten small items are not necessarily equal to one
watch, bracelet, or signed designer piece. Financial value and sentimental value are also different. A fair
family process may require discussion rather than simple item counting.
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Do not rely only on an old label or appraisal

A handwritten label may be incorrect, and a jewelry box may not be original to the piece inside it. An old
appraisal may describe insurance replacement value rather than current resale conditions. Preserve the
information, but allow the actual item to be considered on its own merits.

Do not place personal jewelry into a public sale too early

Jewelry is small, easy to move, and difficult to supervise in a crowded home. Separate it before an estate
sale, donation pickup, moving day, or property cleanout. The family can decide later whether a private buyer,
estate sale, auction, consignment arrangement, or another method is the best fit.

Special Family Situations

Several heirs live in different places

Create one written inventory and share the same photographs or descriptions with everyone who must
participate. Record which pieces are requested as keepsakes and which pieces are approved for sale. Avoid
sending different family members incomplete lists, because that can create confusion about what was
available.

A parent is downsizing but still owns the jewelry

Include the parent whenever possible. Ask which items are still worn, which are intended for relatives, and
which may be sold. Adult children can help organize the collection, but the owner should remain part of the
decision unless someone else has valid legal authority.

The seller lives outside Orange County

Out-of-area heirs often travel to handle a home within a limited period. Gather the jewelry, documents, and
decision-makers before requesting an appointment. Make sure the person attending has authority to accept
or decline an offer and understands which pieces must remain in the family.

Jewelry is discovered late in the cleanout

Stop the general cleanout long enough to secure the jewelry. Check nearby drawers, boxes, bags, and
envelopes for matching pieces or paperwork. Do not assume the newly found group is separate from jewelry
gathered earlier. Add it to the inventory before the family makes a final selling decision.

Choosing a Selling Method

A private buyer is one option, not the only option. The right method depends on the collection, the family
timeline, privacy concerns, and how much work the seller is prepared to manage. Understanding the
differences can make the final decision easier.

Method Possible advantage Possible limitation

Private buyer Scheduled process and a direct The buyer may decline items that
offer for qualifying items do not fit current interests

Estate sale Can be combined with a larger Jewelry may receive limited
household sale individual attention in a busy

public setting

Auction or consignment May provide broader exposure for | Fees, waiting periods, and final
certain specialized pieces results can vary
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Possible advantage Possible limitation

Individual online sales The seller controls listings and Requires research,
asking prices communication, packaging,
shipping, and possible returns

No method is automatically best for every family. A seller may use more than one method, such as keeping
sentimental jewelry, presenting selected pieces to a private buyer, and using another channel for items the
buyer does not purchase.

A Simple Seven-Day Preparation Plan

Families who feel overwhelmed can use this short schedule. The days do not have to be consecutive, and
the process can be slowed down whenever additional discussion is needed.

Day 1: Confirm authority and identify everyone who must participate in decisions.

Day 2: Search the home and move the jewelry to one secure location.

Day 3: Separate definite keepsakes, available pieces, and undecided jewelry.

Day 4: Match boxes, watch links, tags, receipts, and family notes with the collection.

Day 5: Create a simple inventory and list questions for the buyer.

Day 6: Choose an office or possible on-site appointment and secure the collection for transport.
Day 7: Review the selling group one final time before the scheduled appointment.

NogapwNE

Step 9: Final Appointment Checklist

[ 1 The jewelry available for sale is clearly separated from keepsakes.

[ 11 have permission or authority to sell the available jewelry.

[ ] Matching sets and related components are together.

[ 1 Boxes, watch links, receipts, certificates, and notes are included when available.

[ ] Disputed or undecided pieces will remain outside the appointment.

[ 1 The collection is packed securely for transportation, or an on-site appointment has been discussed.
[ 1! have written down my questions and any minimum family requirements.

[ 1! understand that not every item or collection may be accepted.

[ 1! understand that | may accept or decline an offer.

Printable Family Decision Worksheet

Use this page before the selling appointment. Add more pages when needed.

Item or group Family decision Person responsible Notes or questions
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Item or group Family decision Person responsible Notes or questions

Printable Collection Inventory

No. Simple description Found where Keep I Sell | Related box or
Undecided paperwork

Appointment Notes and Offer Record

Appointment date and location

Seller or authorized representative

Items or groups included
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Items removed before the decision

Questions asked and answers received

Offer details

Decision and follow-up notes

Estate Jewelry Exchange USA

Estate Jewelry Exchange USA purchases qualifying estate jewelry, inherited jewelry, vintage jewelry, older
watches, sterling silver jewelry, signed designer pieces, vintage costume jewelry, and mixed family
collections through private appointments. Not every item or collection will be accepted, and there is no

obligation to sell.

Estate Jewelry Exchange USA

172 N Tustin St #301

Orange, CA 92867

Call or text: 714-388-6471

Hours: Monday-Sunday, 9:00 AM-6:00 PM
Private appointments are scheduled in advance.
Website: www.estatejewelryexchangeusa.com
Sell Inherited Jewelry in Orange County
Schedule a Private Appointment

General information only

This checklist is not legal, probate, tax, trust, insurance, or formal appraisal advice. Consult an
appropriately qualified professional when authority, ownership, court instructions, taxes, charitable
deductions, insurance, or formal valuation is involved.
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